o UBS

Private business sale

Black Huthnance
Private Wealth Management

Helping an entrepreneur successfully
navigate a major liquidity event

The situation

The founder of a privately held business entered into an
agreement to sell. This was a transformative wealth event
for the client and he realized that his financial situation had
outgrown the expertise of his current advisor. Our team
was referred by another client because of our experience
with generational wealth and philanthropy. We were
invited to present to the client and were selected to serve
as the family’s primary advisor.

Our approach

Our team has vast experience in overseeing the wealth
management considerations associated with significant
liquidity events. We understand that entrepreneurs,
founders and business owners have tremendous demands
on their time leading into the close of a transaction.

Accordingly, we worked with our client to break up the
wealth management process into manageable phases.
We addressed the time sensitive issues up front and
worked with our client and his family over time to put
a comprehensive plan in place that is centered on their
unigue objectives, specifically: capital oversight, trust
and estate concerns, philanthropy and the behavioral
finance aspects of beneficiary education.

Working closely with UBS Global Family Office, the
Chief Investment Office and the Portfolio Advisory
Group, we tapped the full resources of the firm to
distill a complicated structure in to a simple mandate.
By organizing, administering and managing assets, we
created a risk management strategy that we carefully
executed over time.

We also worked very closely with the client’s tax and
legal counsel in developing a robust plan that allowed
us to work inside various trusts addressed the family’s
objectives across estate planning, philanthropy, liability
management, and investing. Careful attention to detail
in these areas has given the client confidence in our
relationship.

Our ongoing relationship

Our implementation resulted in significant positive cash
flow with a diversified blend of growth capital for the
estate. We have brought the client investment banking
and private lending solutions during this phase of his
life.

In addition, we have established strong relationships
with each generation of the client’s family and serve as
their primary point of contact in addressing the issues
that impact their financial lives. We continue to work
closely with the client’s tax and legal advisors and work
as a cohesive team on the client’s behalf.
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This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is not intended to represent the
performance of any specific investment or financial advisory program. Each client’s circumstances may be different. There is no guarantee of the future success
of any of the strategies discussed.

Neither UBS Financial Services Inc. nor any of its employees provide tax or legal advice. You should consult with your personal tax or legal advisor regarding
your personal circumstances.

Private Wealth Management is a division within UBS Financial Services Inc.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers both investment advisory services and brokerage services.
Investment advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate
arrangements. It is important that clients understand the ways in which we conduct business and that they carefully read the agreements and disclosures that
we provide to them about the products or services we offer. For more information, visit our website at ubs.com/workingwithus.
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